
 

Phone: 636-227-2340 
Fax: 636-227-5905 
E-mail: trfitz@fitz-net.com 

160 Clarkson Executive Park 
Ellisville, MO 63011 

FitzGerald & FitzGerald has, as its 

sole commercial purpose, the ob-

jective of adding value to small 

businesses and their owners. Our 

compensation is dependent on 

our achievement of that goal. We 

will be innovative in its service 

de livery and will always be guided 

by its principal purpose of adding 

value to small businesses and 

helping business owners reach 

their personal and corporate 

goals. The services we offer will be 

clearly defined, highly structured, 

and focused on he lping clients 

achieve the ir goals. 

Mission Statement 

Small  
Business  
Seminar  
Series 

Work on your 

business...not in it! 
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By attending our small business seminar 

series, you can expect a customized 

agenda focused specifically on the 

needs of small businesses and the ir 

owners. In today’s economy, we urge you 

to try something new and different to 

help your company prosper and get 

through difficult times. We invite you to 

join us and a small group of your peers 

in collaboration of ideas on various top-

ics to he lp you to grow and succeed, 

both in your personal and business life .  

We personally guarantee every seminar 

in our series to provide you with the in-

formation you need to grow your busi-

ness. In fact, if you do not fee l you re-

ce ived value for the price of attendance, 

your cost will be refunded to you. 

 

 

Small Business 
Seminar Goals & 
Expectations 

2010 Client Seminar Schedule: 
 
 
 
 

 

 
                       

 

 
 
 
 

SEMINARS WILL BE HELD AT OUR OFFICE ON THE   

THIRD WEDNESDAY OF EACH MONTH. WE WILL OFFER 

A LUNCH SEMINAR FROM 11:30 AM—1:30 PM, WHICH 

WILL INCLUDE LUNCH AT NO COST; AND A SECOND 

SEMINAR FROM 3-5 PM.  

THE FEE FOR ATTENDANCE IS $100 PER SEMINAR. WE 

ENCOURAGE YOU TO BRING A GUEST WITH YOU AT NO 

EXTRA COST TO ENCOURAGE GROUP COLLABORATION. 

Actual Client Testimonial: 
“Since beginning to work with FitzGerald & Fitz-
Gerald, we have developed both a business and 
personal relationship with your team, which has 
allowed for an open exchange of ideas and also 
permitted us to get an outside perspective on 
ways to grow our business. I would love to en-
courage other business owners to view hiring 
you as an investment in their future business 
success.” 

- Ruth Niswonger, Client since 2005 

January 20th 

Ways to Grow A       
Business 

February 17th 

  

Coach For Success    

 

March 17th 

  

 

Are You Accountable? 

April 21st 

  

DIFF!ReNt IATiO H w 

to BuiLd YouR StrAT egy 

May 19th 

  

The Secret Ingredient : 
 Systems 

June 16th 

  

The ABC‘s of Client  
Select ion 

July 21st 

  

 
  

August 18th 

  

 

   Customer Service 

September 15th 

  

Strengths Based  
Leadership 

October 20th 

  

 
Management Control Plan 

November 17th 

  

Are You Leading for 
Change? 

 

TO RESERVE A SEAT, PLEASE CALL OUR     

OFFICE AT (636) 227-2340 

OR E-MAIL HEATHER AT:                            

HKUNKELMAN@FITZ-NET.COM 

PLEASE SPECIFY WHICH DATE AND  

SESSION YOU ARE INTERESTED IN. 
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